EL SEGUNDO, July 2010 — John Krambeer is highlighted in Cheryl Munk’s article advisors in transition and client
communication strategies, which was distributed in the July issue of Registered Rep. Magazine’s practice management e-

newsletter, The Next Move.

In a market filled with constant turmoil, clients are often evaluating their financial advisors...and believe it or not, financial
advisors evaluate their clients just the same. Communication is a key driver in maintaining a beneficial relationship for both
parties involved and Camden Capital Management holds itself to a high standard when it comes to communicating with
clients and prospects. Camden’s approach is one of complete transparency in all aspects of investment strategy,
performance, and fee structure. It is through this service initiative that Camden Capital has managed to create a solid
foundation and has become known as a leader in the wealth management industry.
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